Every week each member gives

a 30-second commercial about
their products & services. In
addition, a different member
each week educates chapter
members about their business
during a twenty-minute

presentation.

Strong professional networking
relationships are forged. These
are developed through weekly
meetings, 15 minutes of
networking time prior to each
meeting, core group meetings,
training seminars and scheduled
social events.

As professional relationships are
strengthened, members are
increasingly able to actively
promote chapter members’
businesses and give better

qualified referrals.

Call Linda DaMert
Chapter President
for more information!

440.268.0212

REFERRAL NETWORK

Giving You the World...
One Referral at a Time.

Networking has proven to be
the # 1 way to build your
Leverage your valuable time business and to secure

opportunity.

Development professional
relationships

Expand your sales force without
adding new employees




IRN’s structured approach to

networking, combined with your
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program, will enable you to REFERRAL NETWORK
build a successful network! Giving You the World...

One Referral at a Time.
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i A successful networking team ignites a passion that will lift you higher, carry
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R i . you further and take you to places that will surpass you highest expectations.
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Networking is an extremely valuable marketing tool successful people rely on extensively. To be a
successful networker, you must be willing to give of your advice, talents and time.

The number of referrals that you receive from your own clients will increase. When you start refer-
ring other business professionals in IRN to your clients, those clients will quickly learn that you are a
great resource for all their needs.

IRN provides the entire structure necessary to build a successful network. We share the most essential

requirements for successful networking with our members. We bring together like-minded men and
women who develop into a team supporting eac other’s goals and interests.
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Categories held by our members include but are limited to:



